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ABSTRACT

Nowadays, tourists are seeking for pleasant food experience, which becomes an
important motivation for them to visit a destination. This study aims to discover tourist
motivations towards purchase intention of local food in Thailand as well as to consider potential
and capabilities of marketing promotion from government and private organizations that affect
purchase intention of local food. The survey was carried out on the sample of 400 tourists
purchasing local food in Pathumthani province, Thailand. In the questionnaire, tourists rated
their physical motivation, interpersonal motivation, emotional motivation, and self-development
motivation from their perspective using 5-point Likert scale to evaluate their opinions towards
purchase intention of local food. The data was analysed using descriptive statistics and multiple
linear regression with backward elimination method to investigate the most powerful effect of
independent variables. The reliability of the whole questionnaire was 0.970. The results showed
that tourist’s purchase intention of local food significantly correlated with self-development
motivation and marketing promotion (p<0.01). Hence, in order to connect tourist to local food,
modern entrepreneurs should focus on tourist’s self~development motivation rather than
physiological motivation. Additionally, government and private organizations should increase
the potential of marketing promotion to create tourist’s knowledge and allow them to perceive
the benefits of purchasing local food.

Keywords: Tourist Motivation, Purchase Intention, Local Food, Marketing Promotion.
INTRODUCTION

Consumption is a physiological need in the first stage of Maslow’s hierarchy of needs
and also the most essential of human needs (Maslow, 1943). However, in the 21st century,
people do not only consume food for survival or to fulfil their physiological needs (Henderson,
2014) but they also anticipate food experience because food can present the destination identity
(Jones & Jenkins, 2002) and make a pleasant eating experience that is one of the physiological
needs (Tikkanen, 2007). Therefore, gastronomy becomes an essential need for modern society
(Boniface, 2017). It is believed that it played an important role in tourists’ decision making to
visit a destination (Berbel-Pineda et al., 2019; World Tourism Organization, 2019) Moreover,
gastronomy can deeply enhance tourist’s experience by connecting tourist to the authentic local
community (Sims, 2009) as local foods create a unique experience for specific tourist destination
and fulfil tourist’s demand on experiential tourism (Garcia-Henche, 2018) and also contributes to
increasing the value of tourism (Ellis et al., 2018). It can be said that local food will be a tourism
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destination’s brand and culture representative (Kivela & Crotts, 2006; Tikkanen, 2007).
Additionally, the local food market is another place that reflects culture, tradition, history, and
way of life in the destination area (Crespi-Vallbona & Dimitrovski, 2016). Not surprisingly, the
World Tourism Organization found that tourists had food expenditure about more than a third of
all travel spending (World Tourism Organization, 2019).

The interest in the local foods, food experiences, and food tourism has been increasing in
recent years (Harrington & Ottenbacher, 2010; Kim & Jang, 2016; World Tourism Organization,
2019). Tourists purchase local food and also discover the destination’s culture in the food market
(Organ et al., 2015). Occasionally, tourist destinations are developed from food commercial
cities to the city of gastronomy where not only food and beverage are served, but also the rich
indigenous culture and knowledge are exchanged. In this case, tourists might want to visit the
food producers, food festivals, restaurants, or try local dishes to gain different culture. These are
the main purposes for travelling (Hall & Mitchell, 2000). Therefore, many suppliers utilise foods
as a marketing resource to attract tourists. (Lin et al., 2011) and also gastronomy has become a
factor to build an attractive destination (Lopez-Guzman et al., 2017). Additionally, the number of
researchers proposed that food, as a motivator, inspires tourists to travel. According to Fields
(2002), Mcintosh & Ritchie (2009) summed up four categories of gastronomic tourism
motivation: physical motivation; cultural motivation; interpersonal motivation; and status and
dignity motivation. Similarly, Pearce (1988) described motives for travelling as biological needs;
safety and security needs; relationship development and extension needs; self-esteem and
development needs; and fulfilment needs. Whereas, Kim et al. (2009) classified motivating
factors that attract food consumption into nine factors, which were exciting experience; escape
from routine; health concern; learning knowledge; authentic experience; togetherness; prestige;
sensory appeal; and physical environment. Regarding literature reviews, the number of tourist
motivation concepts are presented, however, only some of them were mentioned in common. In
order to clarify terminology in this article, the independent variables in this study were, (1)
physical motivation, which is the basic need of a human to have food for body and mind
relaxation; (2) interpersonal motivation that human wants to interact or build a relationship with
others by having a meal together; (3) emotional motivation, which is the feeling that drives
consumption behaviour; and (4) self-development motivation that enhances the experience,
prestige and fulfilment of the tourist. Most of the research studied found that effective marketing
strategies can positively affect and convince people to purchase, especially organic food and
Halal food (Nurhasanah & Hariyani, 2017; Paul & Rana, 2012; Wee et al., 2014). While the
studies focusing on marketing strategies affecting tourists purchasing local food are limited.

Thailand has numbers of province that have unique local food. Pathumthani, a province
in Bangkok’s vicinity, is one of those which has diversity in national tourism resources,
including historical tourism, cultural tourism, agricultural tourism as well as relaxed local life.
Furthermore, Pathumthani conserves tradition, culture, and the variety of distinct gastronomy of
different ethnics such as Rmen cuisine in Samkhok district or Indian cuisine in Lumlukka
district. Gastronomic tourism in Pathumthani has been continuously supported by the
government in order to enhance gastronomic tourism along with agricultural development
(Swadsaen, 2020).

This study aims to discover the lacked information of the relationship between tourist
motivations and the purchase intention of local food. Moreover, it aims to consider the marketing
promotion factors from government and private organizations in order to find the potential and
capabilities to support the local marketing plan and private organization promoting. The result of
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this study will explain the missing knowledge of tourist motivations on local markets and will be
beneficial for those countries that attract tourist as a gastronomic tourism destination such as
Hongkong, Italy, Japan, Mexico, etc. (Lynch, 2021) in terms of guideline for investment or do
marketing on gastronomic tourism.

LITERATURE REVIEW
Motivation of Local Food

The tourist motivation studies are very widespread since motivation has a significant
effect on purchasing decision of tourists and also predict their needs to develop products and
services to satisfy them by specifying market segment (Crompton & McKay, 1997; Kruger &
Saayman, 2016; Utami, 2010). Besides, Iso-Ahola (1982) also proposed that motivation is an
important factor for leisure activity. To explain tourist motivation, many researchers have
adapted Push and Pull motivation theory (Crompton, 1979; Dann, 1977; Pearce, 1993; Uysal &
Jurowski, 1994). These motivations encourage tourists to make a journey or purchase local
foods. A push factor is an internal drive of human, for example, desire to escape, adventure,
recreation, seek for new things, and so on. Whereas, pull factor is an external drive explaining
the destination attributes that attract tourists, for instance, reputation and beauty of a destination,
promotion, or uniqueness (Dan, 1977; Swanson & Horridge, 2006; Yoon & Uysal, 2005). To
sum up, Fields (2002) and Mclntosh et al. (1995) divided gastronomic tourism motivation into
four categories: physical motivation, cultural motivation, interpersonal motivation, and status
and dignity motivation. But apart from that, Kim et al. (2009) classified motivational factors as
attracting food consumption of tourists including exciting experience, escape from routine,
health concern, learning knowledge, authentic experience, togetherness, prestige, sensory appeal,
and physical environment. Similarly, Uysal & Li (2008) studied the festival and event
motivations were socialization, family togetherness, novelty, escape, cultural exploration,
entertainment, and excitement. Furthermore, Pearce (1988) described travel motivation model as
travel career ladder that tourists have been motived by biological needs, safety and security
needs, relationship development and extension needs, self-development needs, and fulfilment
needs. The main findings of this study will focus on the tourist motivations that interest in local
food or gastronomic tourism. Hence, from the review literature above, it was considered the
tourist motivation variables including physical motivation, interpersonal motivation, emotional
motivation, and self-development motivation. Conceptually, it can be presented as in Figure 1.

Marketing Promotion

In the context of tourist motivations for purchase intention of local food, there are many
factors influencing tourist purchasing behaviour, not only buy food for survival, (Henderson,
2014) such as marketing stimulation and stimuli from other environments (Kotler & Armstrong,
2003). However, Handoko (2001) consisted that motivation was the desire of individuals leading
people to buy or act something to achieve the goal. Similarly, Gretzel et al. (2006) stated that
personal factors and environmental factors such as psychological, physiological, social, political,
cultural, and social media influence on consumer perceived and changes in consumer purchase
intention. Besides, Blakeman & Brown (2010) described that traditional and modern marketing
media effect on consumer’s purchase decision and word of mouth is also the powerful tool
leading the consumer behaviour (Richins & Root-Shaffer, 1988). Therefore, marketing
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promotion has a significant role for conveying with consumers due to it can influence specific
target groups, add the consumer perceived value, introduce new products, and build a brand
image (Kotler, 2003). This article will focus on offline and online marketing media were used for
local food promoting in Thailand.

Physical

Interpersonal
Purchasing intention of
Tourist . "‘ .
. Emotional local food
Motivations
Self
Development

Marketing Promotion

FIGURE 1
THE CONCEPTUAL FRAMEWORK

PREVIOUS RESEARCH ON TOURIST MOTIVATION, MARKETING PROMOTION,
AND PURCHASE INTENTION OF LOCAL FOOD

As mentioned above, motivation, marketing promotion has significant effects on local
food purchase intention of tourists. Therefore, destinations can potentially develop local foods to
establish an advantageous marketing strategy. Henderson (2009) and Smith & Costello (2009)
found that tourists look for novel experience by trying special food. Similarly, Kim et al. (2009)
and Mcintosh et al. (1995) stated that people were motivated by physical motivators such as
escapade from routine, gaining sensational experience, sensory appeal, health concern and taking
time for leisure. Additionally, Field (2002), Lupton (1996) and Otis (1984) proposed that tasting
local foods and unfamiliar foods was a physical experience responding to the need for
excitement. Hence, food experience can satisfy tourists if their meals are over expectation (Rust
& Oliver 2000). Not only physical motivation leading a food consumption but also cultural,
social, and sensory acceptance factors. According to Kumar & Pansari (2016), and Sobal et al.
(2006), these factors affected buying decision process and consumption behaviour because
gastronomy relayed the authentic culture, heritage, and local identity (Chaney & Ryan, 2012).

For marketing studies, Du Rand & Heath (2006) proposed that food festivals should be
accredited by national organizations as well as the cooperation between the local community and
foreign associations that should be promoted. According to Horng & Tsai (2012), Hall et al.
(2003), Long (2004), Quan & Wang (2004) studies, it was recommended that destinations should
focus on local foods as the popularity of culinary tourism is interestingly rising. For instance, the
Canadian Tourism Commission improves the relationship between the national tourism image
and cuisine by inculcating and promoting culinary tourism activities. Similarly, Lopez et al.
(2019) described that gastronomic visitors are motivated to purchase foods and join activities
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that integrated with the traditional and typical foods. Suggestion from their research stated that
the communication and promotion programs of the culinary product should be developed for the
economic improvement and providers’ income increasing in the cantons of Tungurahua,
Ecuador. In addition, Rimdusit et al. (2019) mentioned that most tourists were motivated to
choose gastronomy tourism because of the taste of foods, location and atmosphere of the
restaurant, prices for gastronomic tours, variety of food, a service provider in the restaurant,
variety of flavours of food, advertising food through social media and cooking equipment in
order.

RESEARCH METHODOLOGY
Respondents and Data Collection

Population of this study was Thai tourists who have been to Pathumthani. According to
statistics of Ministry of Tourism and Sports, 161,505 tourists have visited Pathumthani in August
2019. Yamane’s calculation formula was used (Yamane, 1973) at confidence interval level of
95% and an error margin of 5%.

This research collected a convenient sample of 400 tourists consuming local food in
Pathumthani province, Thailand. The data was collected between 20 August - 15 September
2020 by multistage random sampling. In stage one, four out of seven districts were randomly
selected, including Thanyaburi, Samkhok, Mueang Pathumthani, and Lamlukka. In the second
stage, ten restaurants listed on recommendation website were randomly selected from each
district and 10 Thai tourists from each restaurant were simply collected. Before collecting the
data, the screening question, “Have you ever tried Pathumthani local food?” ask to confirm the
subject. The tourists with “Yes” will continue doing the rest of questionnaire. Respondents
answered the questions addressing their physical motivation, interpersonal motivation, emotional
motivation, and self-development motivation from their perspective towards purchase intention
of local food.

All collected questionnaires were complete and useable for data analysis. The
information analysis was conducted using the statistical software and the reliability of the whole
questionnaire was 0.970. The data were analysed by descriptive statistics and multiple linear
regression within the backward elimination method to investigate the most powerful effect of
independent variables on the dependent variable. The statistically significant was considered to
reject hypothesis-null at p-value< 0.05. The sample included predominantly female respondents
(65.3%), within aged between 21 to 29 years old (36.5%), single (71.8%), graduated a bachelor’s
degree (52.0%), were working as company officer (27.5%), had average income between
10,000 to B20,000 (31.5%), living in Bangkok and vicinity areas (37.0%). Furthermore, most
samples were travelling in Pathumthani province for consuming local food and relaxing (Table
1).

Variables and Measurement

This study has factors measurement scales of the gastronomic tourism motivation theory
gathered by Fields (2002) and Mclntosh et al. (1995) and adapted from previous studies in this
gastronomic tourism motivation. These motivations relate to tourists’ buying decision (Uysal et
al., 2008). 5-point or 7-point Likert scale is commonly used to evaluate tourist motivation
affecting to consume local food of tourist (Crompton & Mckay, 1997; Kim & Eves, 2012). In
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this study, variables of tourist motivations including physical motivation, interpersonal
motivation, emotional motivation, and self-development motivation were rated by using a 5-
point Likert scale to evaluate the opinion of respondents towards the statements. Likewise,
marketing promotion and purchase intention of local food and can also be measured using 5-
point Likert scale for measuring the tourist motivations explaining the tourist expense (Alegre et
al., 2011), purchasing behaviour and willingness to buy organic food (Voon et al.,, 2011).
However, some researchers use a 10-point Likert scale (Snepenger et al., 2006), or 7-point Likert
scale (Fodness, 1994).

Table 1
RESPONDENT’S DEMOGRAPHICS
Variables | Frequent | Percentage (%)
Gender (n = 400)
Male 139 34.8
Female 261 65.3
Age (Years) (n =400)
18-20 years old 19 4.8
21-29 years old 146 36.5
30-39 years old 134 33.5
40-49 years old 55 13.8
50-59 years old 30 7.5
Over 60 years old 16 4.0
Status (n = 400)
Single 287 71.8
Married 103 25.8
Divorced/Widow 8 2.0
Others 2 0.5
Education level (n = 400)
Lower than bachelor’s degree 90 22.5
Bachelor’s degree 208 52.0
Upper than bachelor’s degree 102 25.5
Occupation (n = 400)
Government/State enterprise 90 22.5
Company officer 110 27.5
Business owner 39 9.8
Labor 29 7.3
Freelance 49 12.3
Student 63 15.8
Farmer 1 0.3
Others 19 4.8
Monthly income (Baht) (n = 400)
Less than 10,000 84 21.0
10,000-20,0000 126 31.5
20,001-30,0000 68 17.0
30,001-40,0000 62 15.5
40,001-50,000 25 6.3
Over 50,001 35 8.8
Residence (n = 400)
Bangkok and vicinity 148 37.0
Pathumthani 144 36.0
Others 108 217.0
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All proposed constructs have adequate reliability (Table 2). The reliability of physical
motivation, interpersonal motivation, emotional motivation, self-development motivation,
marketing promotion and purchase intention of local food were higher than 0.70. Therefore,
these variables are acceptable.

Table 2
RELIABILITY ANALYSIS OF THE CONSTRUCTS
Number Standard | Cronbach’s Average inter-
Measurement scale . Mean L . .
of items deviation Alpha item correlation
Purchase intention of local food 8 3.157 0.809 0.867 0.338
Tourist motivations
Physical motivation 5 3.738 0.882 0.792 0.757
Interpersonal motivation 5 3.721 0.923 0.789 0.768
Emotional motivation 5 3.629 0.917 0.781 0.806
Self-development motivation 5 3.612 0.998 0.789 0.760
Marketing promotion 6 2.823 0.823 0.868 0.338
RESEARCH RESULT

This study aimed to investigate the tourist motivations and marketing promotion towards
purchase intention of local food, as well as their contribution to the predictive power in the
model. Thus, correlation analysis and multiple linear regression analysis had been created to
analyse the causal relationship (Table 3 and 4). The results of multiple linear regression analysis
showed that the purchase intention of local food had a statistically significant correlation with
self-development motivation and marketing promotion.

Table 3
CORRELATIONS ANALYSIS RESULT
Physical Interpersonal Emotional selr- Marketing . Purc_hase
L e R development . intention of
motivation motivation motivation A promotion
motivation local food
Physical
7o 1
motivation
Interperspnal 0.733" 1
motivation
Emotional 0.735" 0.748" 1
motivation
Self-development |, 5o« 0.718" 0.819" 1
motivation
Marketing 0.319" 0.287" 0.273" 0.225" 1
promotion
Purchase intention |, o 5e- 0.279" 0.289" 0.287" 0.259" 1
of local food

Note: **. Correlation is significant at the 0.01 level (2-tailed).

Table 3 presented the relationship between independent variables and dependent variable.
All independent variables, including physical motivation, interpersonal motivation, emotional
motivation, self-development motivation and marketing promotion, positively related to the
purchase intention of local food (R=0.252, 0.279, 0.289, 0.287 and 0.259 respectively).
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Table 4
MULTIPLE LINEAR REGRESSION ANALYSIS WITH BACKWARD ELIMINATION
RESULT
Unstandardized Standardized
Model Coefficients Coefficients t Significance
B Std. Error Beta (B)
4 (Constant) 1.881 0.173 10.707 0.000
Self-development | 1g¢ 0.039 0.241" 5.002 0.000
motivation
Marketing promotion | 0.201 0.047 0.205 4.242 0.000
R R’ Adjusted R® SE.qs | DF F
0.350 0.122 0.118 0.760 | 339 | 27.669

Source: Authors’ analysis
Note: Dependent Variable: Purchase intention of local food; ** p < .01

Four multiple linear regression models with backward elimination method have created.
The first model, which is widely used in this research field, shows the influence of tourist
motivations and marketing promotion on consumption behaviour. In this research, it was found
that tourist motivations had no influence on purchase intention of local food, however, marketing
promotion still had a significant impact on purchase intention of local food (p<0.01). Overall, the
model explained 11.8% of the variance in purchase intention of local food. The second model
showed that marketing promotion was statistically significant at 0.01 levels. However, the
second model can explain 12.0% of the variance in purchase intention of local food. The third
model also showed that marketing promotion was statistically significant at 0.01 levels and self-
development motivation was significant at 0.05. However, the third model can explain 12.0% of
the variance in purchase intention of local food. Lastly, the fourth model showed that self-
development motivation (Beta=0.241) and marketing promotion (Beta=0.205) were statistically
significant at the 0.01 level. Both variables were relevant in explaining the purchase intention of
local food. Overall, the fourth model can explain 11.8% of the variance in purchase intention of
local food and the SEest is 0.760. The results obviously presented that only the fourth model was
the most powerful independent variables that affected the purchase intention of local food (Table
4).

DISCUSSION AND RECOMMENDATIONS

The objective of this study was to discover the tourist motivations towards purchase
intention of local food in Thailand. The data was collected by questionnaire and analysed by
descriptive statistics and multiple linear regression within the backward elimination method to
investigate the most powerful effect of independent variables on the dependent variable. The
finding of this study found self-development motivation and marketing promotion had an impact
on the purchase intention of local food.

Tourists’ self-development motivation is an important factor influencing tourists’
purchase intention towards local food (Chaniotakis et al., 2010). The number of studies about
food consumption mentioned that consumer values have an impact on consumer perception of
foods (Aertsens et al., 2009; Arvola et al., 2008; Krystallis et al., 2008). Similarly, previous
research of Huang et al. (2019); Krystallis & Chryssohoidis (2005) and Rezai et al. (2017) found
that consumers’ attitude such as self-respect and enjoyment of life, had the effect on their
intention towards consuming and purchasing functional foods. Furthermore, they also aware of
socially responsible consumption and environmental responsibility that reflect self-development
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needs as according to self-actualization needs level in Maslow’s hierarchy theory (Nasir &
Karakaya, 2014). Self-actualization needs to make human find new things, new experience and
drives their life in a new way (Moses, 2007). Not surprisingly, tourists had a purchase intention
of local food because of their self-development needs. Therefore, modern entrepreneurs should
focus more on tourists’ self-development motivation rather than physiological needs in order to
connect tourists as the consumers to local food. It suggested that tourists prefer to enhance their
knowledge and experience about food they consumed. Agyeiwaah et al. (2019) stated that tourist
satisfaction will increase when they involve in their food experiences. Restaurant and tourism
entrepreneurs may design the activities related to food such as telling food story, connecting food
to culture, or teaching how to cook. However, negative purchase intention may occur if tourists
experience food incidents, hence, they often choose certified and safe food products (Nam et al.,
2019). This indicates that they still focus on physiological needs.

Marketing promotion strongly impacts on the purchase intention of local food. According
to Blakeman & Brown (2010) stated that traditional and modern media are tools increasing the
purchasing decision of consumer that marketers should pay attention to. Similarly, Kotler (2003)
described that marketing promotion can add the consumer perceived value, introduce new
products, build a brand image, and raise brand awareness and also be the tools impacting on
consumers’ purchase intention (Boonsiritomachai & Sud-On, 2020; Wongpitakroj, 2017).
Previous research showed that perceived value and consumer knowledge have a significant
relationship with purchase intention (Younus et al., 2015). Hence, the government and private
organization should increase the potential of marketing promotion for building tourists’
knowledge and perception, leading them to see the benefits of purchasing local food.

In conclusion, the findings confirmed that self-development motivation and marketing
promotion positively affects the purchase intention of local food. For practical implications, the
government agencies and tourism authority of the countries that attract tourist as gastronomic
tourism destination should focus and plan the tourism policy supporting tourists’ self-
development motivation. The supports can be not only the presentation of food image or physical
benefits but also showing food background and origin of the ingredients. In addition, designing
the campaign that creates tourist involvement in local food-related activities is another
interesting possibility. Furthermore, restaurant and tourism entrepreneurs should raise the
investment in marketing promotion such as food event activities or social media where the tourist
can reach to the local food information easily, increasing brand awareness and promoting
authentic foods.

The data in this study was collected from Thai tourists and most of respondents were
local tourists. Hence, suggestion for future research is that researchers should collect data from
international tourists and investigate other factors that may affect tourists’ purchase decision.
Finally, data from supply side should be explored for better understanding about gastronomic
tourism development.

ACKNOWLEDGEMENT

The authors give the highest gratitude to Asst. Prof. Dr. Issara Siramaneerat from
Rajamangala University of Technology Thanyaburi, Thailand, for valuable guidance and patient
encouragement. Furthermore, the authors deeply thank all respondents answering questionnaire.
Finally, thanks to parents for their supports throughout this research.

9 1939-6104-20-2-738



Academy of Strategic Management Journal Volume 20, Issue 2, 2021

REFERENCES

Aertsens, J., Verbeke, W., Mondelaers, K., & Van Huylenbroeck, G. (2009). Personal determinants of organic food
consumption: A review. British Food Journal, 111(10), 1140-1167.

Agyeiwaah, E., Otoo, F.E., Suntikul, W., & Huang, W.J. (2019). Understanding culinary tourist motivation,
experience, satisfaction, and loyalty using a structural approach. Journal of Travel & Tourism Marketing,
36(3), 295-313.

Alegre, J., Cladera, M., & Sard, M. (2010). Analyzing the influence of tourist motivations on tourist expenditure at a
sun-and-sand destination. Tourism Economics, 17(4), 813-832.

Arvola, A., Vassallo, M., Dean, M., Lampila, P., Saba, A., Lahteenméki, L., & Shepherd, R. (2008). Predicting
intentions to purchase organic food: The role of affective and moral attitudes in the Theory of Planned
Behaviour. Appetite, 50(2), 443-454.

Berbel-Pineda, J.M., Palacios-Florencio, B., Ramirez-Hurtado, J.M., & Santos-Roldanc, L. (2019). Gastronomic
experience as a factor of motivation in the tourist movements. International Journal of Gastronomy and
Food Science, 18, 100171.

Blakeman, K., & Brown, S. (2010). Part 11: Social media: Essential for research, marketing and branding. Bulletin of
the American Society for Information Science and Technology, 37(1), 47-50.

Boniface, P. (2017). Tasting tourism: Travelling for food and drink. London: Routledge.

Boonsiritomachai, W., & Sud-On, P. (2020). Increasing purchase intention and word-of-mouth through hotel brand
awareness, Tourism and Hospitality Management, 26(2), 265-289.

Chaney, S., & Ryan, C. (2012). Analyzing the evolution of Singapore's world gourmet Summit: An example of
gastronomic tourism. International Journal of Hospitality Management, 31(2), 309-318.

Chaniotakis, I. E., Lymperopoulos, C., & Soureli, M. (2010). Consumers' intentions of buying own-label premium
food products. Journal of Product & Brand Management, 19(5), 327-334.

Crespi-Vallbona, M., & Dimitrovski, D. (2016). Food markets visitors: A typology proposal. British Food Journal,
118(4), 840-857.

Crompton, J.L. (1979). Motivations for pleasure vacation. Annals of Tourism Research, 6(4), 408-424.

Crompton, J.L., & Mckay, S. L. (1997). Motives of visitors attending festival events. Annals of Tourism Research,
24(2), 425-439.

Dann, G.M.S. (1977). Anomie, ego-enhancement and tourism. Annals of Tourism Research, 4(4), 184-194.

Du Rand, G., & Heath, E. (2006). Towards a framework for food tourism as an element of destination marketing.
Current Issues in Tourism, 9(3), 206-234.

Ellis, A., Park, E., Kim, S., & Yeoman, I. (2018). What is food tourism?. Tourism Management, 68, 250-263.

Fields, K. (2002). Demand for the gastronomy tourism product: Motivational factors. New York: Routledge.

Fodness, D. (1994). Measuring tourist motivation. Annals of Tourism Research, 21(3), 555-581.

Garcia-Henche, B. (2018). Urban experiential tourism marketing: Use of social media as communication tools by
the food markets of Madrid. Journal of Tourism Analysis: Revista de Andlisis Turistico, 25(1), 2-22.

Gretzel, U., Fesenmaier, D.R., & O’leary, J.T. (2006). The transformation of consumer behaviour. Tourism Business
Frontiers: Consumers, Products and Industry, 9-18.

Hall, C.M., & Mitchell, R. (2000). We are what we eat: Food, tourism, and globalization. Tourism Culture &
Communication, 2(1), 29-37.

Hall, C.M., Sharples, L., & Smith, A. (2003). The experience of consumption or the consumption of experiences?
Challenges and issues in food tourism. In Food tourism around the world. Butterworth-Heinemann.

Handoko, T.H. (2001). Human resources management. Yogyakarta: BPEF.

Harrington, R.J., & Ottenbacher, M.C. (2010). Culinary tourism: A case study of the gastronomic capital. Journal of
Culinary Science & Technology, 8(1), 14-32.

Henderson, J.C. (2009). Food tourism reviewed. British Food Journal, 111(4), 317-326.

Henderson, J.C. (2014). Food and culture: In search of a Singapore cuisine. British Food Journal, 116(6), 904-917.

Horng, J.S., & Tsai, C.T.S. (2012). Culinary tourism strategic development: An Asia Pacific perspective.
International Journal of Tourism Research, 14(1), 40-55.

Huang, L., Bai, L., Zhang, X., & Gong, S. (2019). Re-understanding the antecedents of functional foods purchase:
Mediating effect of purchase attitude and moderating effect of food neophobia. Food Quality and
Preference, 73, 266-275.

Iso-Ahola, S.E. (1982). Toward a social psychological theory of tourism motivation: A rejoinder. Annals of Tourism
Research, 9(2), 256-262.

10 1939-6104-20-2-738



Academy of Strategic Management Journal Volume 20, Issue 2, 2021

Jones, A., & Jenkins, I. (2002). Tourism and gastronomy: A taste of Wales-Blas Ar Gymru: institutional mailaise in
promoting Welsh food tourism product. London: Routledge.

Kim, J.H., & Jang, S. (2016). Determinants of authentic experiences: An extended Gilmore and Pine model for
ethnic restaurants. International Journal of Contemporary Hospitality Management, 28(10), 2247-2266.

Kim, Y.G., & Eves, A. (2012). Construction and validation of a scale to measure tourist motivation to consume local
food. Tourism Management, 33(6), 1458-1467.

Kim, Y.G., Eves, A., & Scarles, C. (2009). Building a model of local food consumption on trips and holidays: A
grounded theory approach. International Journal of Hospitality Management, 28(3), 423-431.

Kivela, J., & Crotts, J. (2006). Tourism and gastronomy: gastronomy’s influence on how tourists experience a
destination. Journal of Hospitality and Tourism Research, 30(3), 354-377.

Kotler, P. (2003). Marketing management. New Jersey: Prentice Hall.

Kotler, P., & Armstrong, G. (2003). Marketing: An introduction. New Jersey: Prentice Hall.

Kruger, M., & Saayman, M. (2016). A 3E typology of visitors at an electronic dance music festival. International
Journal of Event and Festival Management, 7(3), 219-236.

Krystallis, A., & Chryssohoidis, G. (2005). Consumers’ willingness to pay for organic food: Factors that affect it
and variation per organic product type. British Food Journal, 107(5), 320-343.

Krystallis, A., Vassallo, M., Chryssohoidis, G. M., & Perrea, T. (2008). Societal and individualistic drivers as
predictors of organic purchasing revealed through a portrait value questionnaire (PVQ)-based inventory.
Journal of Consumer Behaviour, 7(2), 164-187.

Kumar, V., & Pansari, A. (2016). National culture, economy, and customer lifetime value: Assessing the relative
impact of the drivers of customer lifetime value for a global retailer. Journal of International Marketing,
24(1), 1-21.

Lin, Y.C., Pearson, T., & Cai, L. (2011). Food as a form of destination identity: A tourism destination brand
perspective. Tourism and Hospitality Research, 11(1), 30-48.

Long, L. (2004). Culinary tourism: Eating and otherness. Lexington: University Press of Kentucky.

Lopez, T.E.H., Hernandez, Y.C., Sanchez, L.M.C., & Pastaz, M.M.V. (2019). Gastronomic tourism: Attitudes,
motivations and satisfaction of the visitor in cantons of Tungurahua, Ecuador. American Journal of
Industrial and Business Management, 9(3), 699-719.

Lopez-Guzman, T., Uribe-Lotero, C.P., Pérez-Gélvez, J.C., & Rios-Rivera, 1.C. (2017). Gastronomic festivals:
attitude, motivation and satisfaction of the tourist. British Food Journal, 119(2), 267-283.

Lupton, D. (1996). Food, the body and the self. London: SAGE.

Lynch, L. (2021). 21 Top Foodie Destinations around the world.

Maslow, A. H. (1943). A theory of human motivation. Psychological Review, 50(4), 370-396.

Mclntosh, R.W., & Ritchie, J.R.B. (2009). Tourism: principles, practices, philosophies: Motivation for pleasure
travel. New Jersey: John Wiley & Sons.

Mclntosh, R.W., Goeldner, C.R., & Ritchie, J.R.B. (1995). Tourism: principles, practices, philosophies. New York:
John Wiley & Sons.

Moses, N.l. (2007). Psychological theories that have contributed to the development of occupational therapy
practice, In N. |. Moses. (Eds.), Psychosocial Conceptual Practice Models in Occupational Therapy
Building Adaptive Capability (pp.41-74), United States: Mosby.

Nam, N.K., Nga, N.T., & Huan, N.Q. (2019). The Consumers' Intention to Purchase Food: The Role of Perceived
Risk. Academy of Strategic Management Journal, 18(1), 1-12.

Nasir, V.A., & Karakaya, F. (2014). Underlying motivations of organic food purchase intentions. Agribusiness,
30(3), 290-308.

Nurhasanah, S., & Hariyani, H.F. (2017). Halal purchase intention on processed food. Tazkia Islamic Finance and
Business Review, 11(2), 187-209.

Organ, K., Koenig-Lewis, N., Palmer, A., & Probert, J. (2015). Festivals as agents for behaviour change: A study of
food festival engagement and subsequent food choices. Tourism Management, 48, 84-99.

Otis, L.P. (1984). Factors influencing the willingness to taste unusual foods. Psychological Reports, 54(3), 739-745.

Paul, J., & Rana, J. (2012). Consumer behavior and purchase intention for organic food. Journal of Consumer
Marketing, 29(6), 412-422.

Pearce, P.L. (1988). The Ulysses factor: Evaluating visitors in tourist settings. New York: Springer-Verlag.

Pearce, P.L. (1993). Fundamentals of tourist motivation. In D.G. Pearce & R.W. Butler, Tourism Research:
Critiques and Challenges (pp. 85-105). London: Routledge.

Quan, S., & Wang, N. (2004). Towards a structural model of the tourist experience: An illustration from food
experiences in tourism. Tourism Management, 25(3), 297- 305.

11 1939-6104-20-2-738



Academy of Strategic Management Journal Volume 20, Issue 2, 2021

Rezai, G., Teng, P.K., Shamsudin, M.N., Mohamed, Z., & Stanton, J.L. (2017). Effect of perceptual differences on
consumer purchase intention of natural functional food. Journal of Agribusiness in Developing and
Emerging Economies, 7(2), 153-173.

Richins, M., & Root-Shaffer, T. (1988). The role of involvement and opinion leadership in consumer word-of-
mouth: An implicit model made explicit. Advances in Consumer Research, 15(1), 32-36.

Rimdusit, S., Setsri, P., & Wannathanom, C. (2019). The study on the motivation of tourists for gastronomy tourism.
Proceedings of the 2019 International Academic Research Conference in Zurich (pp. 77-82). Chadds Ford:
ICBTS Conference Center.

Rust, R.T., & Oliver, R.L. (2000). Should We Delight the Customer?. Journal of the Academy of Marketing Science,
28(1), 86-94.

Sims, R. (2009). Food, place and authenticity: local food and the sustainable tourism experience. Journal of
Sustainable Tourism, 17(3), 321-336.

Smith, S., & Costello, C. (2009). Segmenting visitors to a culinary event: Motivations, travel behavior, and
expenditures. Journal of Hospitality Marketing & Management, 18(1), 44-67.

Snepenger, D., King, J., Marshall, E., & Uysal, M. (2006). Modeling 1so-Ahola’s motivation theory in the tourism
context. Journal of Travel Research, 45(2), 140-149.

Sobal, J., Bisogni, C.A., Devine, C.M., & Jastran, M. (2006). A conceptual model of the food choice process over
the life course. In R. Shepherd & M. Raats (Eds.), The Psychology of Food Choice (pp.1-18). Norfolk:
Biddles Ltd.

Swadsaen, S. (2020). Pathumthani promotes gastronomic tourism to boost up local economy by organizing food
events.

Swanson, K.K., & Horridge, P.E. (2006). Travel motivations as souvenir purchase indicators. Tourism Management,
27(4), 671-683.

Tikkanen, 1. (2007). Maslow’s hierarchy and food tourism in Finland: Five cases. British Food Journal, 109(9), 721-
734.

Utami, G.A. (2010). The effect of motivation, perception and consumer attitudes purchase decision on formula Milk
at Sukamaju Depok.

Uysal, M., & Jurowski, C. (1994). Testing the push and pull factors. Annals of Tourism Research, 21(4), 844-846.

Uysal, M., & Li, X. (2008). Festival and event motivation research: Critical issues and directions for future
research.

Uysal, M., Li, X., & Sirikaya-Turk, E. (2008). Push-pull dynamics in travel decisions. In A. Pizam & H. Oh. (Eds.),
Handbook of Hospitality Marketing Management. Abingdon: Routledge.

Voon, J.P., Sing, N.K., & Agrawal, A. (2011). Determinants of willingness to purchase organic food: An
exploratory study using structural equation modeling. International Food and Agribusiness Management
Review, 14(2), 103-120.

Wee, C.h., Ariff, M., Zakuan, N., Tajudin, M., Ismail, K., & Ishak, N. (2014). Consumers perception, purchase
intention and actual purchase behavior of organic food products. Review of Integrative Business and
Economics Research, 3(2), 378-397.

Wongpitakroj, J. (2017). Impact of online marketing communication strategies on customer's purchase intention and
brand recommendation for wine restaurant businesses in Bangkok.

World Tourism Organization. (2019), Guidelines for the development of gastronomy tourism. Madrid: UNWTO.

Yoon, Y., & Uysal, M. (2005). An examination of the effects of motivation and satisfaction on destination loyalty: a
structural model. Tourism Management, 26(1), 45-56.

Younus, S., Rasheed, F., & Zia, A. (2015). Identifying the factors affecting customer purchase intention. Global
Journal of Management and Business Research, 15(2), 8-13.

Thiyapa Sathiankomsorakrai ', Atchira Tiwasing®,
Pimsiree Suwan'

1 Rajamangala University of Technology Thanyaburi, Thailand

*Corresponding author: Thiyapa Sathiankomsorakrai, Lecturer
of Tourism, Faculty of Liberal Arts, Rajamangala University of
Technology Thanyaburi, Pathumthani, Thailand.

Email: thivapa s@rmutt.ac.th

12 1939-6104-20-2-738


mailto:thiyapa_s@rmutt.ac.th

